
A Fundamental Approach to Helping 
Clients Reach Their Financial Goals

OUR INVESTMENT PROCESS



Our Story
Before we dive into the Advanced Asset Management 
Advisors (AAMA) investment process, it’s important to 
discuss who we are and why we exist. AAMA is an 
independent asset management firm with one thing 
at heart – our clients’ best interest – whether that’s 
maximizing a company-sponsored 401(k) account, 
supporting an advised investment portfolio, or 
managing and growing family wealth. 

Our core objectives are:

• Provide risk-adjusted returns for our clients
that are aligned with long-term financial goals

• Clearly communicate our strategies and the
foundational research supporting our strategies

• Be responsive to our clients’ needs—always

We do these things from an independent and fee-
based position, which affords us the freedom to make 
decisions that are best for our clients—a value that 
cannot be overstated. 

AAMA Firm Snapshot

1999 – Founded in Dublin, 
Ohio as an independent asset 

management firm

$1B+ Assets under 
management and advisement

30+ Years of average  
investment experience*

Serving

Individuals 
& Families

Home 
Offices

Financial 
Advisors

Non-Profit 
Organizations

Retirement 
Plans

As of December 31, 2020

*Team members involved in investment
decisions and portfolio management



Step 2 – Sector Valuation and Fundamental Pricing
With well-defined risk and return goals in mind, we build portfolios through a straightforward and time-
tested approach. The hands-on process starts with black and white statistics of known fundamental 
factors. By balancing these known factors, we seek to provide attractive risk-adjusted returns, in line with 
the risk profile of each portfolio and/or client. 

Portfolio construction begins with fundamentally pricing not only the markets, but also each sector within 
the market. The approach is built on a foundation of research for three key decisions:

Decision 1 – The allocation between equities and fixed income securities

Decision 2 – Fixed income portfolio structure

Decision 3 – The areas of the equity market to emphasize or avoid 

The Investment Process
Consistent, risk-aligned portfolio returns are a byproduct of meticulous investment research and 
strategies. To help connect our clients to reliable performance and a comfortable investment 
experience, we follow a disciplined, three-step process to portfolio design and management. 

Step 1 - Risk
High returns are the goal of every investor. However, over time, higher returns routinely entail higher risks 
– which can negatively impact the likelihood of reaching long-term financial goals.

Adjusting the amount of risk assumed (and realized over time) can afford investors the ability to match 
portfolio return objectives with a level of risk that is comfortable. 

We believe there are two keys to long-term financial success. First, to develop clear goals for return 
and risk. And second, to pursue those goals through a disciplined investment approach. Following these 
guidelines, we can reduce the chance of emotion overriding discipline in times of uncertainty, as well as 
optimize each portfolio decision’s benefit to the investment journey. 

Benefits of Risk-Adjusted Investing

More comfortable 
investing experience

Reduced subjective
decision making

Greater focus on long-term 
strategies and goals



AAMA’s process for valuing the market is based on fundamental 
factors. We consider equity prices, corporate earnings, interest 
rates, and the inflation rate. The process results in a relative 
valuation between stocks and bonds, and is designed to 
increase exposure to markets when they are under-valued 
(where there’s ample growth opportunity), and reduce 
exposure when they are over-valued (where there’s increased 
risk of decline).

Properly structuring the fixed income assets within a balanced 
portfolio can be as important as managing the risk of equity 
holdings. To structure fixed income holdings, we make two key 
determinations—the amount of credit risk and the appropriate 
level of maturity risk.

In the final stage of this step, we search the thousands of 
mutual funds and securities available in order to find the best 
possible fit for our clients. Through an in-depth screening, we 
select the investments that (in combination) best meet our 
portfolio targets and themes. We look at things such as:  

Our Process in Action

Buying an Under-Valued Energy Sector 

In early 1999 Oil was trading at $12, down from $40. Earnings were starting to improve and growth 
expectations were growing. Energy represented a low-risk sector within the over-valued, growth-oriented 
market of the late 1990s. AAMA successfully over-weighted energy in our portfolio strategy from February 
1999 through 2008. 

Avoiding an Over-Valued Financial Sector

In 2007 the financial sector had experienced a period of relative outperformance that was driven by the 
extremely high volume of mortgage loan originations.  The sector became over-valued at a time when 
prospects for the mortgage boom were waning.  AAMA eliminated its target for the financial sector in June 
of 2007, ahead of the financial crisis and subsequent recession of 2008.

Fund Selection
• Composition of the fund holdings
• Adherence to stated objectives
• Performance in various market cycles
• Manager tenure
• Underlying fund expenses

Security Selection
• Relative historical P/E ranking
• Earnings growth momentum
• Balance sheet equity
• Leverage
• Debt service coverage

Step 1:
Market 
Pricing

Step 2:
Fixed Income 

Structuring

Step 3:
Asset 
Selection



Step 3 –  
Macro and Contemporary Factors
When considering our clients’ long-term financial success, 
it’s not enough to design a well-balanced portfolio. 
Equally important is the continuous evaluation of sector 
and market trends that may affect portfolio risk and 
performance.  

Potential legislation, macroeconomic conditions, 
regulatory reform, and geo-political events can affect 
the markets. Sometimes the effects of these events 
provide unusual opportunities for growth. Sometimes 
they will present unacceptable risks to the portfolio. We 
actively evaluate these environmental factors and act, as 
necessary, to maintain the risk-adjusted objectives of our 
portfolios.  

Proven in the Past, Positioned for the Future
Our portfolios are proven in the past and positioned for the future. 

Members of our investment management team have been managing client assets since 1975. Through 
a rich asset management heritage, our portfolios are put into place with the confidence of a well-defined 
valuation process and the freedom of our independent structure – empowering complete flexibility to 
connect clients to what we feel are the best investment options. That’s how we’ve served investors since 
our inception in 1999. And with a conviction to always keep our clients’ best interests at heart, it’s how we 
will continue to build, manage, and grow our portfolios in the future. 

Factor Checklist

Federal Reserve Policy

Ready to learn more? 

Contact us today. We’d love to discuss your investment goals. 
Email: engage@aamamail.com | Phone: 614-717-4451 | Web: aamaweb.com 

Business Cycle

Geopolitical Events

Economic Health 

https://aamaweb.com/


The information and opinions in this report have been prepared by the investment staff of Advanced Asset 

Management Advisors (AAMA). This report is based upon information available to the public. The information herein is 

believed to be reliable and has been obtained from sources believed to be reliable, but AAMA makes no representation 

as to the accuracy or completeness of such information. Opinions, estimates and projections in this report constitute 

AAMA’s judgment and are subject to change without notice. This report is provided for informational purposes only. 

It is not to be construed as a recommendation to buy or sell or a solicitation of an offer to buy or sell any financial 

instruments or to participate in any particular trading strategy in any jurisdiction in which such an offer or solicitation 

would violate applicable laws or regulations.

4995 Bradenton Avenue, Dublin, Ohio 43017   |   614-717-4451   |   aamaweb.com   |   engage@aamamail.com

https://aamaweb.com/



